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P R E S E N T A T I O N

Operator

Welcome to the First Quarter 2016 Actua earnings conference call. My name is Yolanda, and I'll be your operator for today's call. (Operator Instructions)
Please note that this conference is being recorded.

It's now my pleasure to turn the call over to Ms. Karen Greene. You may begin.

Karen Greene - Actua Corporation - Managing Director, IR, Marketing Communications

Thank you, and good morning. This is Karen Greene with Investor Relations, and I want to welcome you to Actua's first quarter 2016 conference
call. I'd like to remind everyone that we're going to use presentation slides to accompany our prepared remarks today. These slides can be found
on our website at actua.com. Go to the Investor Information tab, and you'll see an icon for our First Quarter Conference Call. The slides can be
accessed through that icon. For those of you without immediate access to our website, the conference call and presentation slides will remain on
our site and be available for future reference.

On the call this morning, we will be discussing certain non-GAAP financial measures. For additional information on these non-GAAP financial
measures, including a reconciliation of these measures to the most comparable GAAP measures, please refer to the press release we put out this
morning, including the attachment to this press release.

The press release is also available on our website, which, again, is actua.com. To access the press release on our website, go to our Home Page and
select the May 5, 2016, press release. The attachments to the release can be found -- can be accessed by clicking on the PDF file contained within
the release itself.

Before we begin, I'd like to briefly review our safe harbor language. The statements contained in this press release that are not historical facts are
forward-looking statements within the meaning of the Private Securities Litigation Reform Act of 1995. These forward-looking statements involve
certain risks and uncertainties included, but not limited to, risks associated with our ability to compete successfully in highly competitive, rapidly
developing markets; the valuation of public and private cloud-based businesses by analysts, investors and other market participants; the affected
economic conditions generally; capital spending by our customers; our ability to retain existing customer relationships and secure new ones;
developments in the markets in which we operate and our ability to respond to those changes in a timely and effective manner; the availability,
performance and security of our cloud-based technology, particularly in light of increased cybersecurity risks and concerns; our ability to retain
key personnel; our ability to deploy capital effectively and on acceptable terms; our ability to successfully integrate any acquired business; the
impact of any potential acquisitions, dispositions or other strategic transactions; our ability to have continued access to capital and to manage
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capital resources effectively; and other risks and uncertainties detailed in Actua's filings with the U.S. Securities and Exchange Commission. Those
and other factors may cause actual results to differ materially from those projected.

With that, I will turn the call over to Walter Buckley, Actua's Chairman and CEO.

Walter Buckley - Actua Corporation - CEO, Chairman

Thanks, Karen. And today, I will provide an overview of Actua's performance for the first quarter 2016, and Kirk Morgan, our Chief Financial Officer,
will follow with Actua's financial results for the quarter. We're off to a solid start for the year reporting Q1 results that were in line with our expectations.

Overall, organic revenue growth for the quarter was 13%. Additionally, we had a very strong bookings quarter, particularly at Bolt. As I comment
on bookings in addition to pipeline activity at each of the businesses, please keep in mind that the bookings number will be volatile from
quarter-to-quarter, especially at Bolt and Folio, which tend to have larger but less frequent signings. Hopefully, this disclosure over several quarters
will provide more transparency in terms of the traction at each of the businesses.

Now turning to the businesses. Starting with Bolt on Slide 6. Bolt reported 10% revenue growth for Q1 2016 over Q1 2015. But more importantly,
Bolt had one of its best bookings quarter ever with $2.6 million of annual contract value booked in the quarter compared to $200,000 in the
prior-year period. This was primarily attributable to two significant seven-figure multiyear bookings with new divisions of existing customers, one
of which is a top-five carrier; and the other, which is a top-10 carrier. Note that we will not see revenue impact from these bookings until late 2016,
but this sets the business up well for accelerating growth in 2017 when these contracts are fully implemented.

From a pipeline perspective, we continue to see opportunities build steadily. We entered Q1 with 14 deals in the pipeline, two of which closed that
I just mentioned, and we added two new, large multiyear deals for a total of 14.

Now continued activity on the platform drove the number of users on the platform to increase from roughly 50,000 at the beginning of the year
to almost 56,000 at quarter-end. Adding to that, we saw opportunities of qualified risk going through the platform climb to 2.5 million at the end
of Q1 from 2 million at year-end. This resulted in increased premiums of $1.42 billion at quarter-end, up from $1.3 billion at year-end. All healthy
growth.

From a platform perspective, we started the year with 4,900 carrier connections and ended with 5,160 connections, which translates into a roughly
85% market share. And as a reminder, each connection represents a carrier, a line of business and a state. Stepping back, we think the pieces are
in place to see strong bookings growth in 2016 with accelerating revenue growth later this year into 2017.

As reflected on Slide 7, FolioDynamix grew 7% for the quarter, signing four new logos since the beginning of the year, one of which was a large
seven-figure a year customer. Bookings for the period were $1.3 million of annual recurring revenue, up considerably, almost 100%, from the
prior-year period. Additionally, two existing customers, most notably Dynasty, continue to expand their use of the platform and represent large
long-term growth opportunities. The pipeline of new deals and upsales continues to build nicely with several of these potential deals in the
seven-figure range on an annual basis. Finally, Folio grew regulatory assets under management to $4.9 billion, up from $4.7 billion at year-end.

From an overall market perspective, we are seeing significant traction from the new Department of Labor rules. These rules require financial advisory
firms to meet new regulatory standards around putting an investor's best interest ahead of all other factors with a large emphasis on fee and
commission transparency when providing investment advice to individual retirement accounts.

FolioDynamix has a suite of options available that leverage professional money managers and institutional quality research on their platform. And
we think this represents a significant market opportunity going forward.

Finally, the first customers are going live on Folio's 8.0 release this month. And we expect all of our customers to be on the platform by year-end.
This is an important milestone for the company, really, a key building block, allowing Folio to fulfill the financial adviser's needs for more
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customer-facing, easy-to-use processes and applications. 8.0 provides a significantly improved user experience and important new functionality,
like e-signature, customer portal and enhanced search capabilities, to name a few. We'll also streamline our implementation process.

Now turning to Slide 8. Q1 was a very good quarter for GovDelivery, which grew 20% in the quarter compared to Q1 2015, slightly ahead of plan.
GovDelivery closed 40 deals in Q1. And most importantly, in comparison to a relatively slow start last year, GovDelivery saw ACV or annual contract
value growth of 25% compared to Q1 2015, the best first quarter bookings that company has ever recorded. Even with these strong bookings, we
finished the quarter with a pipeline for recurring revenue up more than 25% from last year at this time, and we expect to see overall growth
accelerate through the year.

Of the 40 new deals in the quarter, 25% came from new business within existing clients, continuing to demonstrate the benefits of our expanded
platform of solutions, which now offers us the ability to sell multiple add-ons, including expanded text messaging, an advanced marketing suite,
learning solutions and sophisticated data management capabilities.

New innovation and industry leadership continues at GovDelivery. The total number of subscribers to the GovDelivery platform, the number of
citizens GovDelivery clients reach, grew from 120 million to 127 million during the quarter. GovDelivery also announced the launch of GovDelivery
Connect, which allows clients that use CRM from Salesforce or Microsoft to connect data from those systems to GovDelivery seamlessly.

Finally in April, GovDelivery made a major announcement that it had received the most comprehensive level of compliance available from the
federal government's FedRAMP program, making GovDelivery the only digital communication and marketing platform currently approved under
FedRAMP. This achievement follows a significant seven-figure multiyear investment in security and scalability and further solidifies our position
as market leader and the most attractive enterprise suites for our clients.

Now turning to Slide 9. VelocityEHS grew revenues 23% in Q1 2016 over the prior-year period. Service revenue was lower than a year ago as we
push more customers towards preconfigured implementations, which ultimately lowers cost and time for implementation and expands Velocity's
SaaS recurring revenue. The company grew recurring SaaS bookings 27% in the quarter compared to Q1 2015 and added almost 700 customers,
bringing its total customer count to approximately 12,000.

Velocity continues to add features to its core products that enable it to sell more functionality to both new and existing customers. And as a result,
their pipeline growth continues to accelerate quarter after quarter with strong representation from both mid-market and large global 1,000
organizations. Additionally, we are seeing early but strong interest in Velocity's new ergonomics offering.

In summary, first quarter results were in line with our plans. And we believe the strong bookings momentum we saw this quarter sets us up nicely
for an excellent second half and positions us well for 2017. With that, I'll turn it over to Kirk and look forward to reporting to you on our progress
next quarter.

Kirk Morgan - Actua Corporation - CFO

Thanks, Buck. Slides 11 through 13 summarize our consolidated results for the quarter. Revenue for the quarter was in line with our expectations
at $34.6 million, up from $30.6 million in the 2015 quarter. Gross margin of 71% is a slight improvement on a year-over-year basis.

Sales and marketing increased from 2015 as we continue to invest there. And R&D increased from the 2015 period, reflecting the investments Buck
talked about in 8.0 at FolioDynamix and FedRAMP at GovDelivery.

G&A decreased due primarily to lower stock-based compensation in the 2016 period. Adjusted net loss of $0.11 per share for the quarter was better
than our expectation in comparison to last year's first quarter of a loss of $0.10 per share.

Now as a result of the improving cash collections in the fourth quarter and annual cash bonus payments occurring in the first quarter of the year,
cash flow from operations was a use of $13.2 million in the first quarter of 2016, which was in line with our expectations and compares to a use of
$4.4 million in the 2015 quarter.
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To provide a little more color, the vast majority of our customer renewals occur late in the third quarter or in the fourth quarter. And we've worked
hard to improve the cash collection time frame. And as a result, most cash collections now occur in the fourth quarter, which negatively impacts
the first quarter.

We expect that operating cash flow for the last nine months of 2016 will be very strong, reflecting these renewal-related cash collections. We ended
the quarter at over $53 million of cash, reflecting the operating cash flow as well as capital deployed to increase our ownership in the businesses.

Slides 14 and 15 provide the details of our quarterly revenue and A&I. We continue to believe that continued steady improvements with respect
to these metrics will lead to value creation over the long term. The operating cash flow seasonality I highlighted is set out on Slide 16, and we
expect 2016 to play out in a similar way to prior years.

Slide 17 sets out our financial profile for 2014 and 2015 and Q1 of 2016 compared to our long-term target. And Slide 18 demonstrates the progress
we are making over the quarters. We believe the best way to view our progress is on an annual basis as the results can be a bit lumpy on a
quarter-to-quarter basis, therefore, look at it annually.

Let we provide some additional color on the businesses. GovDelivery and VelocityEHS had solid quarters with consistent top line growth. Bolt and
FolioDynamix also had solid quarters from a bottom line perspective. Cash flow from operations was positive for FolioDynamix and VelocityEHS,
while Bolt and GovDelivery were negative for the quarter, but we expect GovDelivery, like VelocityEHS and FolioDynamix, to report positive
operating cash flow for 2016, reflecting the cash collection's activity I discussed earlier.

Now turning to 2016 guidance on slides 19 through 21. We continue to expect annual GAAP revenue in the range of between $155 million and
$160 million, annual non-GAAP cash flow from operations between positive $3 million to positive $8 million, and annual non-GAAP net income
loss per diluted share to be a loss in the range of $0.35 to $0.40 per diluted share. And reflecting our year-to-date share repurchases, we now expect
full year 2016 weighted average diluted shares of 37 million versus the 37.5 million I originally forecast.

In summary, we are pleased with our performance for the first quarter of 2016. And with that, I'd like to open it up to questions.

Q U E S T I O N S  A N D  A N S W E R S

Operator

(Operator Instructions) And our first question comes from Kirk Materne from Evercore. Your line is open.

Patrick Falzon - Evercore ISI - Analyst

Hi. This is actually Patrick Falzon on for Kirk. On the FolioDynamix business, you guys all made a number of management changes there recently.
Are you starting to see some more stability in that business? And can you kind of give some more color around what are the drivers of growth
acceleration in the back half of the year?

Walter Buckley - Actua Corporation - CEO, Chairman

Sure. Yes, from a Folio standpoint, we've added talent both in the sales and marketing side with a number of hires as well as hiring Steve Dunlap
as President and COO. And as I think -- as we look at the business, the bookings we've seen really the last couple quarters plus probably, most
importantly, with the release of 8.0, this month, really are sort of the key -- two key drivers from our perspective in the business. And we think that,
coupled with the regulatory environment where you're seeing new rules around disclosure and primarily around commission and fee transparency,
are all very good, I think, drivers of long-term growth. And we think as the business -- as 8.0 gets rolled out and the bookings continue, which we
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think we've got strong pipeline growth, that you'll see growth accelerate in the second half and into 2017. So from our perspective, really, the
release of 8.0 is a major milestone, and I think once that gets up and running, you'll begin to see growth really starting in Q3.

Patrick Falzon - Evercore ISI - Analyst

And if I could just follow-up with one more question. Can you walk through kind of what's assumed in your guidance in terms of new signings in
the Bolt business and kind of what are the drivers in terms of getting new customers on that platform versus expanding the existing relationships?

Walter Buckley - Actua Corporation - CEO, Chairman

Yes. From a new customer standpoint, we really have very little, if any, new revenue from new customers in the guidance. We feel very good about
the pipeline, had a terrific bookings quarter, as I mentioned. And we think that we will sign several new customers in 2016, but in terms of recognizing
that revenue in 2016, there's nothing in the guidance. I do think that the business is -- one of the things we've talked about is really the usage by
our customers, and what we're seeing is real traction across the board. And that, I think, you can see that from a growth in premiums but probably
most importantly, from expansions, and two of our largest customers just made significant multiyear, multimillion dollar expansions, total ACV
well over $10 million.

So I think that's really proven to -- that's the proof. And so, our perspective -- our belief is that you will see signings later this year and that will all
benefit 2017.

Patrick Falzon - Evercore ISI - Analyst

Thank you and congratulations on the quarter.

Walter Buckley - Actua Corporation - CEO, Chairman

Thanks.

Operator

One next question comes from Jeff Van Rhee from Craig-Hallum. Your line is open.

Jeff Van Rhee - Craig-Hallum Capital Group LLC - Analyst

Great. Hi, guys. A couple of questions, I guess maybe, first just start with the Bolt side. Couple nice signings there. Could you just expand on those,
the experience as they adopted the initial capabilities and then the follow-on. So just some more color about the pace of adoption and what drove
them to come on for more at this point in the opportunities even within just those few customers from here?

Walter Buckley - Actua Corporation - CEO, Chairman

Sure. Yes, they were -- there are two top 10 carriers who've been with us for -- one for one year and one for over two years. Both different, each
have their own unique set of characteristics/dynamics. But the top 10 carrier -- the signing there was really a whole new division within the business,
really more on the [web side] of the business and integrating into their website the same functionality that we had from an agency standpoint into
the web. We think that's a huge opportunity for us, not only there but really across all of our customers.

6

THOMSON REUTERS STREETEVENTS | www.streetevents.com | Contact Us

©2016 Thomson Reuters. All rights reserved. Republication or redistribution of Thomson Reuters content, including by framing or similar means, is prohibited
without the prior written consent of Thomson Reuters. 'Thomson Reuters' and the Thomson Reuters logo are registered trademarks of Thomson Reuters and its
affiliated companies.

MAY 05, 2016 / 2:00PM, ACTA - Q1 2016 Actua Corp Earnings Call

http://www.streetevents.com
http://www010.streetevents.com/contact.asp


And the second customer was a top five, really was a major, major expansion. And went from high six figure to a mid-seven figure, we think,
potentially on an ongoing basis. And I think really, we're really changing an industry here and really changing how agents sell insurance. And I
think, by and large, most carriers want to put their foot in the water, see how it works, see if the ROI is as strong as it looks on paper. And I think
once they used to that, then they're willing to take that next step. And I think that's what we have seen in both these cases. We also think it bodes
well for our pipeline because as these carriers begin to talk about the results they're seeing, which they are doing, I think that helps shorten the
sales cycle for new prospects.

Jeff Van Rhee - Craig-Hallum Capital Group LLC - Analyst

Got it. And then on the Folio side, obviously, some key new capabilities come into market. You touched on the signings for the quarter. But can
you talk about the key market dynamics, competitive landscape, shifts that are kind of the key drivers in their world right now?

Walter Buckley - Actua Corporation - CEO, Chairman

I think from a regulatory standpoint, we all have a lot of wind at our back. I think this Department of Labor rule's really around the fiduciary standard
rule, which came out two or three months ago. It's, I think, just the beginning in terms of disclosure around fees and commissions. It's around the
401(k) world, but I think it's going to expand. And so I think that this is just -- this is not just a one-and-done regulatory driver. We think this is the
beginning frankly and probably warranted.

I think release of 8.0 really puts -- it's a new platform from the ground up, architecturally, modularly -- from a functionality standpoint and from an
implementation capability. And so, we think there has been some customers or prospects sort of waiting in the wings, waiting for that release,
waiting to see how it goes. But the demand is certainly there, really across the board from banks, broker-dealers, RIA platforms down to RIAs.

So it's as big a market opportunity as we thought when we acquired the business, and I think this is really the milestone we've been working on
for 18 months. And now we think it'll take us one quarter or two to get everything up and running or get our customers up and running. But I think
that from our perspective, this is really what we -- this is the platform we envision when we acquired the business.

Jeff Van Rhee - Craig-Hallum Capital Group LLC - Analyst

Okay. And then the -- on the -- from a churn perspective, could you touch on Gov, Folio, and Velocity just with respect to the dollar and customer
churn numbers right now and how those compare, say, to some benchmarks six months ago, maybe 12 months ago?

Kirk Morgan - Actua Corporation - CFO

On the Gov, Delivery, and Velocity standpoint, they both remain very constant approaching the high 90s, almost 100% on a dollar basis. And
excluding the one client that Velocity lost last year, which we sort of had planned on that one when we made the acquisition, Velocity's churn has
remained -- sorry, Folio's churn has remained fairly constant.

Jeff Van Rhee - Craig-Hallum Capital Group LLC - Analyst

Okay. All right. And then just last brief one from the financial side. The cash burn, obviously, you outlined a little bit of linearity changes that are
taking place in the business. But did that ultimately lead to a bigger cash flow. I guess, the question was that cash flow, even in light of that, a
surprise to you? And then along those same lines, your expectations on CapEx, just refresh for 2016 CapEx?
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Kirk Morgan - Actua Corporation - CFO

Right. No, this was all in line with our expectations. So we were basically on plan for the quarter. We saw this when we built up the guidance that
it was -- we did such a great job of changing the dynamic and collecting all these Q4 billings in the quarter that that's a permanent improvement
on our standpoint. So we believe the same thing will recur in 2016. And on a full year basis, Jeff, we think CapEx will probably be in that $6 million
to $7 million range.

Jeff Van Rhee - Craig-Hallum Capital Group LLC - Analyst

Okay. Thank you.

Operator

Our next question comes from Jeff Houston from Northland. Your line is open. Jeff, your line is open.

Jeff Houston - Northland Securities - Analyst

Hi, guys. Thanks for taking my questions. Looking at the growth guidance for 2016 across the various business units, is it the right way to think
about it that Bolt should be about 10% growth and the other three in the 20% range?

Walter Buckley - Actua Corporation - CEO, Chairman

Yes, I would say that if you want to break it down -- I would say that Velocity and Gov will be higher and Folio sort of in the middle.

Jeff Houston - Northland Securities - Analyst

Got it. Okay. And then looking at the -- your M&A pipeline, how does that kind of break out between the four business units. Are there more
opportunities? Are we more likely to see a tuck-in acquisition in one business unit over the other? And maybe, if you could just talk about how the
pricing looks in the private markets?

Walter Buckley - Actua Corporation - CEO, Chairman

It's a good question, Jeff. Just from a tuck-in standpoint, we think about capital allocation there really are two primary areas, one is strategic tuck-ins;
and two, stock repurchases. Last year, just to refresh everyone's memory, we made three small but all strategic tuck-ins, probably the most important,
Textizen for GovDelivery. And we're looking at a number of really interesting opportunities as we speak. I think the companies that could benefit
the most and probably have the most opportunities would be Velocity as we continue to expand their suite of applications; and Folio, especially
again, looking at some additional functionality and some new markets, [all right], new market.

But there are certainly opportunities with Gov. But I think Gov's platform and suite of applications is fairly robust right now. And I think that's --
you're seeing that in the cross-sell, where over 25% of our customers signings in Q1 were a result of cross-sell opportunities. So we view that our
goal is to build out suites for the industry's we're in, and I think we've made great progress at Gov. I think we've made great progress at Velocity.
We're making real progress at Folio and both, by and large, that platform's built out, so I don't think it has as much need today as the other three.

Jeff Houston - Northland Securities - Analyst

Great. Thank you.
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Operator

(Operator Instructions) Our next question comes from Vincent Colicchio from Barrington Research. Your line is open.

Vincent Colicchio - Barrington Research - Analyst

Yes. I've got a question about the FedRAMP certification for Gov. How important is that in terms of growth prospects in the near future?

Walter Buckley - Actua Corporation - CEO, Chairman

Vince, it's a good question. I mean, it basically was a three-year process from our perspective, mid-seven-figure investment. The government kept
changing the rules on us -- on everyone that's going through the process. But it's very important. We're one of the few software vendors that's
been approved across the entire federal government. And I think not only it allows us to walk into any agency, but I also think it gives us real pricing
power. And you'll see us, I think, increase pricing when we sign a customer with the FedRAMP approval stamp. And so I think it not only helps
customer signings but, as importantly, price increases.

Vincent Colicchio - Barrington Research - Analyst

Okay. And then on Folio, have you improved -- do you think you've improved your ability to forecast the timing of revenue? I know that it was
somewhat of an issue last year.

Walter Buckley - Actua Corporation - CEO, Chairman

Well, I think the primary issue last year was a loss of a large customer. And I think that we're seeing, from a booking standpoint in Q1, the growth
in the pipeline. I think we're -- the velocity of the business is improving to a point where we're getting, I think, much better. There's still volatility
from a quarter-to-quarter perspective, but the number of signings, we think, will continue to be at the current rate or improve. And so remember,
though, we're going after three different -- three, soon to be four markets, bank and bank trust, broker-dealers, large RIA platforms and then now
RIA. So each market has its own unique set of characteristics. But I think, overall, with the release of 8.0, it puts us in a whole new position, frankly
and should accelerate sales cycles.

Vincent Colicchio - Barrington Research - Analyst

To what extent does your expectations include a penetration of the lower end of the market, which is new for you?

Walter Buckley - Actua Corporation - CEO, Chairman

In terms of -- it's a great question. It's really the RIA market, the lower end of the market. And from a 2016 standpoint, not a lot is baked into the
numbers. Obviously, we want -- it's an initiative for 2016, but from a revenue recognition standpoint, it really falls into 2017. But, that said, we think
that it certainly presents a large long-term opportunity for us.

Vincent Colicchio - Barrington Research - Analyst

Okay. Thanks, guys. A nice quarter.
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Walter Buckley - Actua Corporation - CEO, Chairman

Thanks, Vince.

Operator

And we have no further questions at this time.

Walter Buckley - Actua Corporation - CEO, Chairman

Okay. Thanks to all of you for joining us this quarter, and we look forward to reporting our Q2 results in early August.

Operator

Thank you, ladies and gentlemen. This concludes today's conference. Thank you for participating. You may now disconnect.
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