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P R E S E N T A T I O N

Operator

Good day, ladies and gentlemen, and welcome to the Actua's Third Quarter 2015 Earnings Conference Call.

At this time all participants are in a listen-only mode. Later we will conduct a question and answer session and instructions will follow at that time.

(Operator Instructions)

As a reminder, this conference is being recorded.

I will now turn the call over to your host, Karen Greene, Managing Director of Investor Relations. Please go ahead.

Karen Greene - Actua Corporation - Managing Director - IR & Marketing Communications

Good morning and thank you. This is Karen Greene with Investor Relations, and I want to welcome you to the Actua's third quarter 2015 conference
call.

I'd like to remind everyone that we are going to use presentation slides to accompany our prepared remarks today. These slides can be found on
our website at actua.com. Go to the Investors information tab, and you'll see an icon for our third quarter conference call. The slides can be accessed
through that icon. For those of you without immediate access to our website, the conference call and presentation slides will remain on our website
and be available for future reference.

On the call this morning, we will be discussing certain non-GAAP financial measures. For additional information on these non-GAAP financial
measures, including a reconciliation of these measures to the most comparable GAAP measures, please refer to the press release we put out this
morning, including the attachment to this press release. The press release is also available on our website, which, again, is actua.com. To access
the press release on our site, go to our home page and select the November 5, 2015, press release. The attachments to the release can be accessed
by clicking on the PDF file contained within the release itself.

Before we begin, I'd like to briefly review our safe harbor language. The statements contained in this press release that are not historical facts are
forward-looking statements that involve certain risks and uncertainties, including, but not limited to, risks associated with our ability to compete
successfully in highly competitive, rapidly developing markets; the effect of economic conditions generally; capital spending by our customers;
our ability to retain existing customer relationships and secure new ones; developments in the markets in which we operate and our ability to
respond to those changes in a timely and effective manner; the availability, performance, and security of our cloud-based technology, particularly
in light of increased cyber security risks and concerns; our ability to retain key personnel; our ability to deploy capital effectively and on acceptable
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terms; our ability to successfully integrate any acquired business; the impact of any potential acquisitions, dispositions or other strategic transactions;
our ability to have continued access to capital and to manage capital resources effectively; and other risks and uncertainties detailed in Actua's
filings with the U.S. Securities and Exchange Commission. Those and other factors may cause actual results to differ materially from those projected.

With that, I'd like to turn the call over to Walter Buckley, Actua's Chairman and CEO.

Walter Buckley - Actua Corporation - Co-Founder, CEO

Thanks, Karen. This morning, I'll provide an overview of Actua's performance for the third quarter 2015, and Kirk Morgan, our Chief Financial Officer,
will follow with Actua's financial results for the third quarter.

Overall, we had a very solid quarter and made good progress against our goals of, one, driving revenue growth; and two, driving improved operating
leverage. The sharp focus on both these initiatives, the highlights of the third quarter, are listed on slide 5.

Overall, we achieved 19% organic revenue growth and 64% on a GAAP basis. We continue to see healthy operating leverage across our platform,
particularly from a cash flow perspective. Operating cash flow was $1.7 million negative compared to $8.5 million Q3 a year ago. And year-to-date,
we have improved operating cash flow over $13.5 million compared to the same prior year period.

Now looking at proof points of our execution this quarter, I'll start with GovDelivery, on slide 6. The company had a very strong Q3, with 29%
revenue growth compared to Q3 2014, along with strong pipeline momentum. GovDelivery closed 63 new deals with government organizations
this quarter. And new signings included six of the 17 program opportunities we had in the pipeline. There are an additional 11 program deals still
in the pipeline at the end of the quarter. And even with a strong quarter of closed deals, GovDelivery pipeline remains 15% higher than it was at
the end of Q2, and we typically see strong pipeline growth in the fourth quarter.

In tandem with its strong revenue and pipeline momentum, GovDelivery now has well over 90 million citizens in its network, up from 75 million
at year-end. The company's ability to help clients grow their digital audience through the GovDelivery network continues to gain traction, adding
to its already strong and compelling competitive advantage.

Importantly, in Q3, the company demonstrated its ability to drive significant cross-sell and upsells within the government, GovDelivery client base.
Today, we are now cross-selling learning solutions, sophisticated texting capabilities acquired through the Textizen acquisition, and three, open
data management capabilities added through the NuCivic acquisition last year. More than 20 of these cross-sell deals closed in Q3, up dramatically
from the past several quarters.

Turning to Slide 7. Bolt had a solid quarter on both on top and bottom lines, reporting 16% revenue growth and cutting their operating cash loss
in half compared to Q3 2014. During the quarter, we also saw continued rollout and broader utilization of the platform with all three of our largest
customers. This activity was the main driver of growth in the quarter and contributed an additional $150 million to premiums on the platform,
bringing total premiums to over $1.3 billion at quarter end.

We're also seeing good progress with the new customers we are rolling out. The top 10 carrier we signed in July and launched in September is now
rolling out to 380 locations across the country and should start generating revenue in Q1. And the large financial group we launched in August is
actively being used by over 10,000 of its 100,000 advisers. We would expect to see increasing utilization translating to revenue by Q1 as well. It
should be noted, it will take another six to nine months to get all 100,000 agents trained in using the system.

From a pipeline perspective, we continue to see opportunities build steadily. We entered Q3 with 11 large mid- to late-stage deals, closed one and
added two to the pipeline, which brings the number of potential deals to 12. But more importantly, we have four late-stage, seven-figure multiyear
deals, of which three are currently in contract negotiations. One of these is a significant expansion into a new area with an existing customer. We
would expect to close at least one of these by our next quarterly call.
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Finally, as we mentioned last quarter, we are continuing to invest in building out the Bolt platform by increasing the number of carriers and carrier
connections on the platform. We began the year with 2,800 connections and 61 carriers, and increased that over to 3,600 connections and 77
carriers in Q3. We believe the platform now has a vast majority of core insurance products that its customers need and will primarily be adding on
unique product lines from here.

Reflected on Slide 8, FolioDynamix grew 15% this quarter. This growth reflects delayed signing contracts due to the uncertainty that existed in the
eight months the company was up for sale. That said, in the third quarter, FolioDynamix signed five new customers and one subsequent to quarter
end, bringing total new deal signings since the beginning of the year to 22. These six new deals were a mix of small to medium-size six-figure-a-year
deals and a large seven-figure-a-year RIA platform sale.

It should be noted that will not see much impact, if any, in 2015 from these 22 signings, as it takes six to 12 months to implement the software and
then get the assets on the platform. We would expect revenue growth to get back to more historical levels of 25% plus in the second half of next
year as these new contracts, these new customers are fully implemented.

Folio grew regulatory assets under management to almost $4.5 billion, up from $4.3 billion at the end of second quarter. And we've also rolled out
our new product, VisX, which serves as a robo-product for financial advisers. Ziegler Wealth Management, a customer we signed in Q2, will be
using the full VisX platform to manage a portion of their assets going forward.

The pipeline for new deals and upsells continues to build nicely, both in terms of quantity and as well as in terms of speed through the pipeline.
We continue to see strong interest come in from banks, broker dealer markets, as well as nice traction in the RIA space. We're aggressively building
out our sales and marketing teams to take advantage of these opportunities.

Finally, Folio continued to roll out key product enhancements, while making good progress on its 8.0 release expected in Q1. The most significant
of these is their new investment portal and e-signature capabilities that are allowing Folio to fulfill the financial advisers' needs for more
customer-facing, easier-to-use processes, and applications.

Turning to Slide 9, MSDSonline has rebranded to VelocityEHS to better reflect the company's focus on the broader, larger EH&S compliance,
sustainability, and risk management markets. Velocity had another strong quarter, reporting 34% revenue growth. The company continued to add
to its customer base over 11,000 organizations, signing 577 new customers this quarter, 15% higher than Q3 a year ago.

We're also excited by what we're seeing with our incident management solution, KMI. KMI had a very strong quarter, signing 14 new customers in
Q3, the same number as KMI signed in the first half of the year. Consistent with a market interest we saw this quarter, pipeline growth is slightly
ahead of revenue growth and it's skewed towards larger-platform customers. We experienced significant pipeline momentum across the board,
with our cross-sell teams seeing increased activity especially as it relates to KMI.

We've even broadened our footprint in this space during the quarter, opening a new office to serve Australia and New Zealand markets. And finally,
we released an enhanced mobile device scanner application for the MSDSonline solution that improves in-the-field access and management of a
chemical inventory and safety information.

Overall, we are encouraged by our performance this quarter, particularly regarding the strong operating leverage we're seeing across the Actua
platform, especially as it relates to cash flow, while we continue to invest aggressively for growth. We're also enthusiastic about the bookings we
achieved this quarter, the strong pipelines we're seeing across the board and the cross-sell activities we are generating. We are well positioned for
accelerating revenue growth and positive operating cash flow in 2016, and we believe that our progress on these fronts will be the catalyst to
unlock value that we're building at Actua.

With that, I'll turn this over to Kirk. I look forward to reporting to you on our progress next quarter.
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Kirk Morgan - Actua Corporation - CFO

Thanks, Buck. Slides 11 through 13 summarize our consolidated results. Revenue for the quarter was $34.1 million, up from $20.8 million in the
2014 quarter. Gross margin of 72% is consistent on a year-over-year basis. While sales and marketing and G&A have increased on a dollar basis,
both are decreasing as a percentage of revenue, demonstrating significant improvement. Research and development has ticked up on both a
dollar and percentage of revenue basis as we invest in the platform in areas like user interface and mobile.

Adjusted net loss of $0.07 per share is a significant improvement from last year's third quarter of $0.12 per share. Cash flow from operations improved
to a use of $1.7 million in the third quarter of 2015 compared to a use of $8.5 million in the 2014 quarter. And on a year-to-date basis, as Buck said,
we've improved operating cash flow over $13.5 million when compared to the same 2014 period, a significant proof point on the operating leverage
we continue to see.

Slides 14 through 16 provide the details of our quarterly revenue, A&I and operating cash flow. We believe that these steady improvements will
lead to value creation over the long term. Slide 17 sets out our financial profile for 2013 and '14 and Q3 of 2015, compared to our long-term goals;
while Slide 18 demonstrates the progress we are making over the quarters.

We believe the best way to view our progress is on an annual basis, as the results may be a bit lumpy on a quarter-to-quarter basis. So look at it
annually. Let me provide some additional color on the businesses. GovDelivery and VelocityEHS had great quarters with consistent top and bottom
line growth. Bolt and FolioDynamix also had solid quarters from a bottom line perspective.

Cash flow from operations for FolioDynamix, GovDelivery, and Velocity was, in the aggregate, positive approximately $2.7 million for the quarter
and approximately $9.7 million for year-to-date. These three businesses will generate in the range of $16 million of positive operating cash flow
in the aggregate in 2015. Bolt had another good quarter from an operating cash flow perspective, and is beginning to demonstrate encouraging
operating leverage.

With that said, we continue to expect Bolt to have a use of operating cash for 2015, but much better than we originally anticipated. Overall, recurring
revenue and retention stats remain consistent with prior quarters.

Now turning to 2015 guidance on slides 19 through 21. Highlighting the improvement in cash flow from operations and adjusted net loss that we
have achieved year-to-date, we are increasing our cash flow and EPS guidance. We now expect annual non-GAAP net income loss per diluted share
in the range of a loss of $0.33 to $0.36 per diluted share, an improvement from our original guidance in the range of a loss of $0.36 to $0.40 per
diluted share. We now expect annual cash flow from operations in the range of a use of $3 million to a use of $5 million, an improvement from our
original guidance in the range of a use of $5 million to a use of $9 million.

Also, reflecting our year-to-date performance and bookings across our businesses, we believe we are in a position to meet the lower end of our
original revenue range. We now expect annual GAAP revenue in the range of $133 million to $134 million, within our original guidance range in
the range of $133 million to $138 million. This tightening is primarily the result of second-half bookings progress, that Buck discussed earlier, not
being able to be recognized in revenue as quickly as we originally anticipated.

This guidance would imply organic revenue, with organic revenue, in this example, adjusting for acquisition accounting for deferred revenue and
the planned lost customer at Folio in the high teens, setting us up, we believe, for revenue growth of 20% to 25% going forward. In summary, we
had a strong third quarter of 2015 and nine months of 2015.

And with that, I'd like to open it up to questions.
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Q U E S T I O N S  A N D  A N S W E R S

Operator

(Operator Instructions) And our first question comes from Jeff Houston with Northland Securities. Your line is open.

Jeff Houston - Northland Capital Markets - Analyst

Hi, thanks for taking my questions. Looking at the improved cash flow guidance for the year. It sounds like most of that is coming from Bolt, is that
true?

Walter Buckley - Actua Corporation - Co-Founder, CEO

Yes, Bolt is really, has done a great job managing cash flow for the year and has really exceeded our expectations. But I would also -- Velocity is
doing better as well, and Gov and Folio are sort of coming in as planned.

Kirk Morgan - Actua Corporation - CFO

Yes, I'll just add from a Bolt standpoint. I think one of the things we saw in Q3 as we built out our carrier base of 77 is that, really the platform now
for our core products is reaching that 80% in terms of providing 80% of quotes for our customers. And that's, I think, an important milestone. And
as we see building out the platform going forward, we're going to probably provide unique product lines. And I think as a result, we can decrease
-- and we're decreasing the investments we're making on the platform side accordingly. And probably a couple of quarters ahead of where we
thought we'd be. So I think that's an added benefit.

Jeff Houston - Northland Capital Markets - Analyst

Got it. Great. And then I know management, you guys have been buying back some shares, what are your thoughts on a formal share buyback
program?

Walter Buckley - Actua Corporation - Co-Founder, CEO

I think, as we look at it, our first and -- the first priority is really just to continue to drive the growth of the business, both organically and through
tuck-in acquisitions, and then, obviously, seeing corresponding bottom line improvement as we continue to generate cash flow in 2016. And we
think that's really the best way to unlock value long term. And as we go through that, if we're not able to unlock that value, obviously, I think stock
buyback makes a lot of sense. And we're also being very opportunistic along those lines as well. So it's an important part of the equation from our
standpoint, but I think really our number one goal is to drive increasing revenue growth.

Jeff Houston - Northland Capital Markets - Analyst

Got it. And then looking at the 20% to 25% organic growth guidance for 2016, it sounds like some of the business units will be a bit below that
target. Or how do you think about each of the different business units versus that overall company organic growth guidance?

Walter Buckley - Actua Corporation - Co-Founder, CEO

I think that, right now, we've got Gov and MSDS above it and Folio should, overtime, be above it, and possibly be our fastest-growing business.
And I think Bolt should be within that guidance at a minimum. So I think we feel that all four businesses have the opportunity to be in that range.
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And if we can execute at the high level, we can be -- there's no reason why they can't be above that long term, but I think 20% to 25% is a good
range for 2016.

Jeff Houston - Northland Capital Markets - Analyst

Great. All right. Thank you.

Operator

Our next question comes from the Jeff Van Rhee with Craig-Hallum. Your line is open.

Jeff Van Rhee - Craig-Hallum Capital Group, LLC - Analyst

Great, thanks. Hey, guys, a couple of questions for you. So I guess, just starting with Folio, I know last quarter you did convey they had a large
customer that was going to come off the platform. Can you just update us there? Did the customer come off, come off at the time expected? What
was the expected -- or the actual revenue actual drag on Q3? Was that a full quarter's revenue drag? Help us to just put that in context.

Walter Buckley - Actua Corporation - Co-Founder, CEO

Yes, it came off at the end of Q2, and it was no revenue in Q3 for Folio.

Jeff Van Rhee - Craig-Hallum Capital Group, LLC - Analyst

Okay. And the revenue drag on Q3 in terms of that lost customer?

Kirk Morgan - Actua Corporation - CFO

It was just a little under $1 million.

Walter Buckley - Actua Corporation - Co-Founder, CEO

Yes.

Jeff Van Rhee - Craig-Hallum Capital Group, LLC - Analyst

Okay. I guess, directionally, as we look at EPS, if I back into what you're guiding to for Q3, it looks like some modest revenue growth, but earnings
to be down sequentially from this quarter. Can you just talk to the cost structure, sort of the puts and takes of what drives a bit larger loss?

Kirk Morgan - Actua Corporation - CFO

It's a tight range that we have for one quarter, Jeff. As you know, $0.03 for us is about $1 million. So I think there's nothing inherently in the cost
structure that would imply that. I think we're just trying to be prudent relative to that.
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Operator

Our next question comes from Vincent Colicchio with Barrington. Your line open.

Vincent Colicchio - Barrington Research Associates, Inc. - Analyst

Yes, thanks for taking my questions. So, on Folio, I know you've been building your sales and marketing teams. I'm just curious, is that progressing
in line with the expectations and are you finding the right people? Has it been difficult? Or some color there would be helpful.

Walter Buckley - Actua Corporation - Co-Founder, CEO

Sure. I think we're right at the middle of it. We've made a couple of key hires: a general manager to oversee the VisX platform and a couple of hires
in the sales side. We've got a number of searches ongoing as we speak. And I think about -- as we think about Folio, it takes time to build these
businesses. The investments we made in GovDelivery three years ago, from a management standpoint, from a product standpoint, from a
go-to-market standpoint, now are really bearing fruit. And I think where we see Folio a year from now, it'll be a much different business than it is
today from a team standpoint, from a new platform perspective, and go-to-market strategy.

And so, I think over the next three to six months, from a team standpoint, we should have most of the pieces in place, and then I think executing
against their plan. This is a business with enormous opportunity. And I think we -- more building blocks have put in place. We're putting those in
places as we speak. And I think we're encouraged by what we see from a deals-closed standpoint as well as a pipeline perspective.

Vincent Colicchio - Barrington Research Associates, Inc. - Analyst

Okay. And then, Walt, you had mentioned a new investor portal, more client-facing apps. What other pieces of the platform should we expect to
see improvement on in the near future here?

Walter Buckley - Actua Corporation - Co-Founder, CEO

That's a really good question. I mean the key product release for this business is Release 8.0, which will be sometime in mid-to-late Q1. And really,
we'll have a whole complete re-do from a user-interface standpoint, from the adviser all the way through to the end client. And in addition,
corresponding mobile capabilities. And so, really, it's a next-generation platform from our perspective. And it will take the business to a new level.
And obviously, it won't be finished when we release it in Q1, but it's a start, and I think it really positions the company in a very unique position --
puts the company in a very unique position.

Vincent Colicchio - Barrington Research Associates, Inc. - Analyst

And then, Kirk, one for you. You mentioned second half bookings were not recognized as fast as expected. Can you give us some color on where
the variant was?

Kirk Morgan - Actua Corporation - CFO

In most of that or all of that really applies to Folio. I think Buck talked earlier about the fact that the drain on the sales process in late 2014 and the
impact of that. And it really was the entire sort of I've guided to the midpoint of our original range and, really, the whole amount was due to the
Folio.
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Walter Buckley - Actua Corporation - Co-Founder, CEO

Yes. And to add some color, not only did the software get to -- you need to get implemented but we need to get the assets on. And from a regulatory
standpoint, it's complex. And it takes longer, it's a six- to nine-, 12-month process to get everything up and running and being able to be recognized.
We're certainly encouraged by all the level of activity, we just cannot recognize, really, any revenue in Q4 from these signings.

Vincent Colicchio - Barrington Research Associates, Inc. - Analyst

Okay, thanks for answering my questions and congrats on the quarter.

Operator

Our next question comes from Jeff Van Rhee with Craig-Hallum.

Jeff, your line open.

(Operator Instructions)

I'm showing no further questions. I will now turn the call back over to Walter Buckley for closing remarks.

Walter Buckley - Actua Corporation - Co-Founder, CEO

I'd like to thank all of you for joining us this morning. I look forward to reporting on Q4 and full year results in February.

Operator

Thank you. Ladies and gentlemen, that does conclude today's conference. You may all disconnect. And, everyone, have a great day.
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